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1.4.1. Historical booking evolution

It will always give us the photo finish of today, with regard to the day that we compare and it comparing with the day of the “previous year” equivalent on the day of today

In the first line we have the real value 

at the date of the accumulated 

booking of the selected period.

In the second line we have the initial 

value at the historical date of the 

accumulated booking of the selected 

period.

In this breakdown we see how we have evolved 

to reach a final booking value.

Evolution Graph
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1.4.2. Pickup (Booking evolution)

It will always give us the photo finish of last 30 days, with regard to the day that we compare and it comparing with the days of the “previous year” equivalent on the day of today
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1.4.3. Yearly pickup evolution

Photo finish on the day of today of 52 weeks of the year
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Revenue - Pick-up

In this case we are no longer talking about occupancy pick-up but about the evolution of tariffs, channels and segments,

In Class One there are no analysis limits for income.  Pickup prediction from any perspective

1.4.7. Pickup predictions

1.4.5. Pickup per months
1.4.6. Pickup at a specific date
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